HOW TO DO BUSINESS WITH

GDI Consulting Notify GDIC as a dentify
proposal writing RFP or bid
service to prepare a opportunity.

Check the cost and
time assessment with
GDIC and reach an
agreement

cost assessment for
the RFP

Sign an
agreement
and NDA.

Be introduced to your
GDIC proposal
development manager

Provide information to and
monitor your GDIC proposal
development manager while his
team prepares the proposal.

Review the draft proposal and
provide your feedback to your
GDIC proposal development
manager

Recelve proposal
development schedule
from your GDIC

proposal development
manager

Recelve final
proposal and
submit

How do we determine the total price for a proposal?

Our prices are proportionate to the amount of information the
Government requires to be included in a proposal (it is usually
based on the number of pages required).

What are the payment terms?

Our price model is %50 pre-bid and %50 post-bid (if and only if
our Proposal is a winner) For the pre-bid amount, we ask for half
of it as down payment and the outstanding amount will be paid
when our final proposal draft is done and you're happy with.

www.gdi-c.com



